
 

Assuming you are the business people from Malaysia and meet your counterpart from United 

States.  You are meeting your counterpart for the first time to negotiate and sign the 

manufacturing  contract.   

 

Question: 

 

• Discuss the potential culture clashes in typical business situations.   

• What could go wrong during the negotiation process? 

• Explain THREE (3) ways on how to curb with the culture clashes. 

 

 

Guidance on the Individual Assignment: 

 

1. Please attach assignment rubric at the end of your assignment for evaluation purpose. 

2. The submission date for this assignment is on Week 10. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 
 


